Selling 7 Video Template: Claims we Make



Video Title: 
The title of this video should be searchable: think keywords first, then how much does this cost? 

Website Page Video Lives on:
Paste the exact link where you intend this video to live on your website 

Teaser:
Why is someone watching this video? And what can we promise they’ll understand after watching? 


Intro:
Why are you sharing this information with them? What makes you credible? What can they expect to see following this? 


Segments: your segments should be reflective of all the information someone needs to know about this topic to make an informed decision. 


What is the claim?
What is the thing that we need to “show.” This needs to be one single claim, even if you plan to include many in the same video.


Is this a common claim to make in your industry? Why?
You must conclude whether this is a common or uncommon claim to make in your industry.



How can we show it visually?
What’s the best way to “show” the claim? Besides visual proof, will we need social proof, like testimonials?







What does this claim mean to the customer/prospect?
We must also explain what our claim means to the customer and their organization. Does it save them time, money, stress, etc.


What will be the major takeaway(s)?
What is the ONE THING you want the viewer to come away understanding and knowledge with such clarity that they could explain it to someone else?



Call-to-action: 
Once someone has watched this video, what would be the next logical step(s) for them to take to move down your buying process? 


Outro: 
	What’s the sentiment you want people to come away with after watching this video? 


Resources: 
IMPACT+ course: Crafting Selling 7 Videos that Convert
Article: The Video 6



